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TIMELINE GUIDE  
FOR PURCHASING

HERE ARE THE STEPS YOU’LL TAKE TO FIND AND CLOSE THE APARTMENT 
OF YOUR DREAMS...

SPEAK WITH A MORTGAGE BROKER, BANK, OR FINANCIAL ADVISOR
Typical time frame: 1 – 3 weeks

It is important to have an idea of how much you can spend on an apartment prior to beginning your search. 
Keep in mind that financial requirements vary from building to building and bank to bank. In today’s mortgage 
market, it is strongly recommended that you get pre–approval for financing by a mortgage broker ASAP. Your 
mortgage broker will compare, analyze and help you determine what best meets your needs. As you begin 
your search you can also start to provide your mortgage broker with required documentation so you are ready 
to move quickly once you find a property to purchase.

HIRE A REAL ESTATE LAWYER
Typical time frame: 3 days – 2 weeks

Every one has a cousin or friend that is a lawyer, but when deciding on which lawyer to use, we highly 
recommend lawyers that specialize in real estate and in your local area, they are truly the experts.

FINDING AN APARTMENT
Typical time frame: 1 – 3 months

Depending on what you are looking for, it might take one day or one year to find an apartment. The average 
person sees 20 to 25 apartments before deciding on the perfect one. If you are serious about an apartment, 
your real estate agent will get the building’s financial statement so you and your lawyer can determine if the 
building is financially solid.

NEGOTIATING ON THE APARTMENT
Typical time frame: 2 days – 2 weeks

Ask your agent to inquire about assessments, fixtures, window replacements, air conditioners, rugs, floors, 
curtains, appliances, working fireplaces, washer/dryers, etc. Most homes are sold “as is” unless otherwise 
noted, appliances are usually included, where fixtures, window treatments, etc., are usually not, but always ask.

SIGNING A CONTRACT
Typical time frame: 3 – 10 days

Generally, in a sales transaction, both the buyer and the seller are represented by a New York City real estate 
attorney. The seller’s attorney draws up the contract for the buyer’s attorney and upon receipt, the buyer’s 
attorney performs a “due diligence”— reading minutes, reviewing financial statements of the building, etc. 
Once all terms are agreed to, the buyer signs the contract and returns it to the seller’s attorney along with 
typically a 10% deposit. Once the deposit is received, the seller executes the contract. Possible contingencies 
may include financing, Board approval, and closing dates. A contract is binding only after both parties have 
signed it and value has been rendered (e.g. escrow monies).
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APPLYING FOR A MORTGAGE AND RECEIVING THE COMMITMENT LETTER FROM YOUR 
LENDER
Typical time frame: 3 – 6 weeks

Mortgage applications cannot be processed without a fully executed contract. If an apartment is being financed, 
the Board requires a commitment letter from the lender. These letters are generally the last items to complete 
a co-op/condo application. Your real estate agent will work with you on this process.

COMPLETING YOUR BOARD PACKAGE OR CONDOMINIUM APPLICATION
Typical time frame: 10 – 20 business days or within 3 days of receiving your commitment

Almost all apartment buildings require Board approval before a closing date can take place. In order to review 
a potential purchaser, the Board of Directors/Managers review extensive information from the buyer in a 
Board Package. 

Most Boards typically request the following information: full financial disclosure (net worth) with supporting 
documentation, employment history, current salary, personal and business references, tax returns for the 
previous two years, and credit history.

If a purchaser cannot, or does not want to supply this information, he/she should consider purchasing in certain 
condos where the requested information may not be as extensive.

Your broker will obtain a purchase application and a list of required documentation for potential purchasers 
to fill out after a contract has been executed. If there is no financing, it usually takes about two-to-four weeks 
to gather the information for the purchase application and requested documentation.

SUBMIT BOARD PACKAGE FOR THE MANAGING AGENT’S REVIEW
Typical time frame: 1 – 4 weeks

After the buyer’s real estate agent completes the Board Package with you, he/she will forward the package 
to the building’s managing agent. The managing agent will review the package to ensure it is complete. The 
package will then be forwarded to the Board members. After a co-op Board reviews the package, they will 
decide if they would like to meet the potential purchaser; in the case of a condo, to exercise its first right of 
refusal or to approve the purchaser.

MEET WITH THE CO-OP BOARD FOR AN INTERVIEW
Typical time frame: 30 minutes – 1 hour

Co-op Boards typically meet once a month, but note some Boards do not meet every month, especially in 
the summer. Every Board is different, but generally a Board meeting will be held in the evening on a week 
night. Although a Board interview may be granted, this does not guarantee Board approval. In a few co-ops, 
dogs are sometimes asked to attend with buyers. It is critical that purchasers make themselves available to 
be interviewed by the Board.

RECEIVE APPROVAL FROM THE BOARD
Typical time frame: 1 day – 1 week after the Board interview

The managing agent will generally alert the seller’s broker whether a potential purchaser has been approved 
the Board. Schedule a closing Typical time frame: 2 weeks after Board approval. Can be faster if there is no 
financing. Managing agents generally set the closing date, and buyer’s and seller’s lawyers will coordinate 
with the appropriate banks, title company, brokers, etc., for available dates and times.

Typical Time Frame from the time an apartment has an accepted offer to the time an apartment 
closes is 2 months for most condos and 3 months for most co-ops.
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BUYING REAL ESTATE  
WITH A BROKER

8 FREQUENTLY ASKED QUESTIONS 

1. HOW DOES WORKING WITH A BROKER BENEFIT ME?
 • It saves you time.

 • It makes you a more informed buyer.

 • It makes you more competitive in a tough sellers' market.

 • It helps you navigate through the complicated process of acquiring a home in New York.

2. SHOULD I HAVE ONE BROKER FROM EACH REAL ESTATE COMPANY SO THAT I DON'T 
 MISS ANY PROPERTIES?

 Douglas Elliman co-operates (co-brokes) with most of the other agencies, sponsors, and often 
directly with the owners. One call to your broker can get you the information you need on all the 
properties in which you are interested.

3.   BUT WHAT ABOUT OTHER COMPANIES' EXCLUSIVES? HOW CAN I SEE THEM 
THROUGH YOU IF THEY ARE NOT YOUR EXCLUSIVES?

 An exclusive listing means that the seller of the property is represented exclusively by his or her 
selling broker. You as a buyer, represented by your Elliman buyer’s broker, can see that property. 
Your broker makes the arrangements to view it. Since exclusive listings are co-broked, you will not 
be missing out.

4.  WHAT ABOUT SUNDAY OPEN HOUSES?
A great way to see many properties in one day is by going to Sunday open houses. (The downside 
is that they are often crowded.) If you like looking on Sundays, and your broker is unable to go with 
you, ask him or her to register you for the open houses you wish to attend. When you sign in at each 
place, be sure to put down your name, your broker’s name and your broker’s phone number. This 
way you will be represented if you want to make an offer on any of the properties you have seen.

5.  HOW DO I KNOW I AM NOT GOING TO MISS ANY PROPERTIES?
Elliman has one of the largest databases in New York, which is updated daily and includes properties 
from many different realty firms. If you would like to be a part of the searching process, tell your 
broker. He or she will be happy to work with you as a team. You can go online to the various web 
sites, look in the newspaper and in the real estate magazines, and compare notes with him or her. 
Call or email your broker all of the listings you find online so he or she can research them further 
and make appointments for you.

6.  IF I AM GOING TO DO THE WORK, WHY DO I NEED A BROKER?
  Your Elliman broker has a much more extensive and up-to-date database than the public will find 
on the internet. He or she usually receives the listings before the public has access to them on the 
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web. The market moves much faster than the internet. Your broker will be able to tell you the status 
of the properties in which you are interested. It may be that those your broker “missed” are actually 
ones that he or she has already eliminated because they are are already in contract or sold. One 
call to your broker will get you timely answers. 

7.  BUYING A HOME IS EXPENSIVE; DO I HAVE TO PAY A BROKER’S FEE?
  You don’t have to. Sales commissions are paid by the seller, not the buyer. When a property is co-
broked, the commission is shared between the selling broker’s company and the buying broker’s 
company. There is no additional out-of-pocket expense to you.

8.  ONCE I FIND THE PERFECT APARTMENT, WHAT DO I DO?  

Finding your dream home is the easy part. Once you are ready to make an offer, you will really 
begin to depend on your broker.

  YOUR BROKER WILL BE THERE TO ADVISE YOU EVERY STEP OF THE WAY TO:
• Find the right mortgage broker to arrange the necessary financing.

• Put together a strong offer package to be competitive in the market.

• Negotiate the price and terms of the sale.

• Find the right attorney to represent you.

• Assemble the best possible board package to qualify you for acceptance.

• Coach you for the board interview (co-op).

• Prepare you for your closing.

Our team believes in giving nothing less than complete service to all of the buyers with whom we work! 
In return, we ask you to communicate with your broker to create a loyal, trusting relationship. For this loyalty, 
you can expect your broker to be:

Knowledgeable  ...........................always abreast of the New York City Real Estate scene.

Accessible .........................................just a phone call away.

Available .............................................ready to arrange showings around your schedule.

Accountable ....................................prompt and honest in all transactions.

Hard-working ..................................eager to search for properties until the right one is found! 
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CO-OP AND CONDOS  
WHAT IS CO-OP?

Co-operatives are a type of ownership that is more common in New York City than elsewhere in the United 
States. In New York City, 70% of apartments available for purchase are in co-operative buildings, while 30% 
are in condominiums. 

Co-operatives are owned by an apartment corporation. Once you purchase within a co-operative building, 
you are now known as a shareholder. You purchase shares within the co-operative corporation which entitles 
you (the shareholder) to a long term “proprietary lease.” Individual shareholders do not actually “own” their 
apartments. They own a percentage of the total shares within the co-operative. The larger the apartment, the 
higher percentage of ownership within the co-operative corporation. 

Co-operative shareholders contribute a monthly maintenance fee to cover the expenses of the building. This 
fee covers heat, hot water, insurance, staff salaries, mortgage indebtedness, and real estate taxes. Most co-
operative corporations have underlying mortgages on the building.

ADVANTAGES OF CO-OP OWNERSHIP
 • All prospective purchasers are interviewed for approval or disapproval by a Board of Directors.

 • The quality of life and security of the building are supported.

 • You know all of your neighbors.

 •  Portions of the monthly maintenance fees are tax deductible due to the building’s underlying mortgage 
interest. Shareholders can deduct their portion of the building’s real estate taxes.

DISADVANTAGES INHERENT IN PURCHASING A CO-OP
 •  There is a minimum down payment set by the Board of Directors. It is usually a minimum of 20-25% in 

cash.

 •  Subleasing can be difficult. Each co-operative has its own rules, and they should be carefully reviewed 
prior to application for purchase.

 •  Shareholders are subject to “special assessments” added to the monthly maintenance. These assessments 
are usually for unanticipated building improvements.

 • When you decide to sell, the prospective purchasers must be approved by the Board of Directors.
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CO-OP AND CONDOS  
WHAT IS CONDO?

A condominium apartment is real property. The buyer receives a deed just as though he/she were buying a 
house or parcel of land. Since this is real property, there is a separate tax for each apartment. You are responsible 
for paying your own real estate taxes. In addition, there

is a monthly common charge which is similar to the maintenance charges in a co-operative. These common 
charges are not tax deductible and do not include your real estate taxes. They are specifically for the running 
and maintenance of the condominium complex.

ADVANTAGES OF CONDO OWNERSHIP
 •  Financing is flexible.

 •  The application process is quite simple. An interview is not required. The likelihood of rejection is minimal.

 •  There is greater flexibility in sub-leasing the unit. This makes condominiums the number one choice for 
investment properties.

 •  Monthly combined common charges and real estate taxes in a condominium are generally less than a 
co-operative’s monthly maintenance charges, resulting in higher purchase prices.

Given there are few condominiums, and that they are easier to purchase, they are generally more expensive 
than co-operatives. Additionally, they are less expensive to carry than a co-operative apartment, as there is 
no underlying mortgage for a condominium building. The above gives you a brief overview of the essential 
differences between a co-operative and a condominium. We would be glad to provide you with additional 
information and to introduce you to one of our professionals.
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CLOSING COST
TYPICAL ESTIMATED CLOSING COSTS: CONDOMINIUM APARTMENTS

ADDITIONAL EXPENSES

FOR THE SELLER

TRANSFER TAX

FOR THE PURCHASER

MORTGAGE TAX

Broker 6%
Seller's Attorney Consult your attorney
Processing Fee $600+
Residential Deed Transfers $75
Commercial Deed Transfers $165
RPT and NYS Tranfer Tax1 $225
Miscellaneous Condo 
Charges

Varies by building

UCC-3 Filing Fee $100
Sponsor's Attorney Fee $1,500 and up (new development only)
Working Capital Fund 
Contribution

An amount equal to 1-2 months common 
charges

Pick-Up/Payoff Fee to Title 
Closer

$200-$500, consult your attorney

Flip Tax 
Varies building to building, consult your 
agent

Miscellaneous Varies by building
Recognition Agreement Fee $250

1-2-3 Family Condo Unit under 
$500,000

1%
$2 per $500 of 

conveyance price
1-2-3 Family Condo Unit at 
$500,000

1%
$2 per $500 of 

conveyance price
1-2-3 Family Condo Unit 
$500,000.01-$999,999,99

1.425%
$2 per $500 of 

conveyance price
1-2-3 Family Condo Unit at 
$1,000,000 and above

1.425%
$2 per $500 of 

conveyance price
Commercial Properties and 
Vacant Land under $500,000.00

1.425%
$2 per $500 of 

conveyance price
Commercial Properties and 
Vacant Land at $500,000.00

1.425%
$2 per $500 of 

conveyance price

Commercial Properties 
and Vacant Land 
500,000.01 and above

2.625%
$2 per $500 of 

conveyance price

2.05% (0.25% paid by 
lender; 1.8% by mortgagor)2 1.05%2 -

2.175% (0.25% paid by lender; 
1.925% by mortgagor)2

1.05%2 -

2.175% (0.25% paid by lender; 
1.925% by mortgagor)2

1.05%2 -

2.175% (0.25% paid by lender; 
1.925% by mortgagor)2

1.05%2 1%

2.05%3 1.05%2 -

2.80% 1.05%2 -

2.80% 1.05%2 -

Buyer's Attorney Consult your attorney
Bank Fees $750-$1000
Application Fee $350-$650
Processing Fee $330-$500
Appraisal Fee $500-$2,000
Credit Report Fee $45-$100+
Bank Attorney $650-$750
Tax Escrow 2-6 months
Recording Fees $250-$750
Fee Title Insurance Variable by transaction

Mortgage Title Insurance
Appr. $130 per $100K of mortgage 
amount

Municipal Search $350-$500
Bank Attorney $750-$1,000
Tax Escrow 2-6 months
Recording Fees $250-$750

Flip Tax
Varies building to building, consult your 
agent

Maintenance Adjustment Pro-rates for the month closing

Short-term interest
Equal interest for the balance of month in 
which you choose

PROPERTY TYPE
MORTGAGE TAX

New York CityNYC RPT
MORTGAGE TAX

Nassau, Suffolk, Dutchess and 
Orange Counties

NY STATE 
TRANSFER TAX1

MANSION TAX PAID 
BY PURCHASER

1 Transfer taxes paid by seller, except in the case of sponsor sales, in which case the transfer tax is paid by the purchaser.
2 Minus $30 for 1-2 Family.
3 Four Family Residence requires MRT to be calculated at the commercial rate.

This closing-cost guide is designed to give you the general costs associated with the purchase or sale of a townhouse property. Please note that these 
are estimates and that potential buyers and sellers should consult their real estate attorney or financial advisor for specifics. Kindly note, we do not 
represent that these are the entirety of potential costs, but are only to be used as a guide.
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CLOSING COST
TYPICAL ESTIMATED CLOSING COSTS: CO-OPERATIVE APARTMENTS

ADDITIONAL EXPENSES

FOR THE SELLER

TRANSFER TAX

FOR THE PURCHASER

MORTGAGE TAX

Broker 6%

Own Attorney Consult your attorney

RPT and NYS Tranfer Tax $225

Non-Deed Transfers $50

Residential Deed Transfers $75

Commercial Deed Transfers $165

Miscellaneous Co-op Fees Varies by building

Pick-Up/Payoff Fee $250-$700

UCC-3 Filing Fee $100

Miscellaneous Co-op Charges Varies by building
Recognition Agreement Fee $250

1-2-3 Family Co-op Unit under 
$500,000

1%
$2 per $500 of 

conveyance price
1-2-3 Family Co-op Unit at 
$500,000

1%
$2 per $500 of 

conveyance price
1-2-3 Family Co-op Unit 
$500,000.01-$999,999,99

1.425%
$2 per $500 of 

conveyance price
1-2-3 Family Co-op Unit at 
$1,000,000 and above

1.425%
$2 per $500 of 

conveyance price
Commercial Properties and 
Vacant Land under $500,000.00

1.425%
$2 per $500 of 

conveyance price
Commercial Properties and 
Vacant Land at $500,000.00

1.425%
$2 per $500 of 

conveyance price

Commercial Properties 
and Vacant Land 
500,000.01 and above

2.625%
$2 per $500 of 

conveyance price

2.05% (0.25% paid by 
lender; 1.8% by mortgagor)2 1.05%2 -

2.175% (0.25% paid by lender; 
1.925% by mortgagor)2

1.05%2 -

2.175% (0.25% paid by lender; 
1.925% by mortgagor)2

1.05%2 -

2.175% (0.25% paid by lender; 
1.925% by mortgagor)2

1.05%2 1%

2.05%3 1.05% -

2.80% 1.05% -

2.80% 1.05% -

Buyer's Attorney Consult your attorney

Bank Fees $550-$1000

Application Fee $350-$650

Processing Fee $330-$500

Appraisal Fee $500-$2,000

Credit Report Fee $45-$100+

Bank Attorney $650-$750

Lien Search $350-$450

UCC-1 Filing Fee $100

Maintenance Adjustment Pro-rates for the month closing

Short-term interest
Equal interest for the balance of month in 
which you choose

PROPERTY TYPE
MORTGAGE TAX

New York CityNYC RPT
MORTGAGE TAX

Nassau, Suffolk, Dutchess and 
Orange Counties

NY STATE 
TRANSFER TAX1

MANSION TAX PAID 
BY PURCHASER

1 Transfer taxes paid by seller, except in the case of sponsor sales, in which case the transfer tax is paid by the purchaser.
2 Minus $30 for 1-2 Family.
3 Four Family Residence requires MRT to be calculated at the commercial rate.

This closing-cost guide is designed to give you the general costs associated with the purchase or sale of a townhouse property. Please note that these 
are estimates and that potential buyers and sellers should consult their real estate attorney or financial advisor for specifics. Kindly note, we do not 
represent that these are the entirety of potential costs, but are only to be used as a guide.
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NEW YORK STATE  
TRANSFER TAX

RESIDENTIAL

COMMERCIAL

1-2-3 Family Residential,
Co-op or Condo Unit
under $500,000

1%
$2 per $500 of 

conveyance price
-

1.5% (over 
$25,000)

1% purchase price 
with $100,000 

exemption

2%
See exemptions 
below. Paid by 

purchaser.

1-2-3 Family Residential,
Co-op or Condo Unit
at $500,000

1%
$2 per $500 of 

conveyance price
-

1.5% (over 
$25,000)

1% purchase price 
with $100,000 

exemption

1-2-3 Family Residential,
Co-op or Condo Unit
$500,000.01-$999,999.99

1.425%
$2 per $500 of 

conveyance price
-

1.5% (over 
$25,000)

1% purchase price 
with $100,000 

exemption

1-2-3 Family Residential,
Co-op Condo Unit at
$1,000,000.00 and more

1.425%
$2 per $500 of 

conveyance price
1% (payable
by grantee)

1.5% (over 
$25,000)

1% purchase price 
with $100,000 

exemption

PAYMENT DUE DATE
30 Days after

date of transfer
15 Days after date 

of transfer
15 Days after 

date of transfer
7 Days after date 

of transfer
30 Days after 

date of transfer
15 Days after 

date of transfer

Commercial Properties
and Vacant Land
under $500,000.00

1.425%
$2 per $500 of 

conveyance price
-

1.5% (over 
$25,000)

1% purchase price 
with $100,000 

exemption
2%

See exemptions 
below. Paid by 

purchaser.

Commercial Properties
and Vacant Land
at $500,000.00

1.425%
$2 per $500 of 

conveyance price
-

1.5% (over 
$25,000)

1% purchase price 
with $100,000 

exemption

Commercial Properties
and Vacant Land
$500,000.01 and more

2.625%
$2 per $500 of 

conveyance price
-

1.5% (over 
$25,000)

1% purchase price 
with $100,000 

exemption

PAYMENT DUE DATE
30 Days after

date of transfer
15 Days after date 

of transfer
15 Days after 

date of transfer
7 Days after date 

of transfer
30 Days after 

date of transfer
15 Days after 

date of transfer

1 Local Transfer Tax – Special Transfer Taxes apply to the following towns: Red Hook, Warwick, and Peekskill.
2 East Hampton, Riverhead, Shelter Island, Southampton and Southold. The following exemptions apply: $250,000 for improved and $100,000 for
  unimproved in Shelter Island, Southampton and East Hampton; and, $150,000 for improved and $75,000 for unimproved in Southhold and Riverhead.

Please contact DE Title for any New York Counties not shown here.

WHILE CARE HAS BEEN TAKEN IN THE PREPARATION OF THIS INFORMATION, NO WARRANTY OR REPRESENTATION OF ACCURACY IS MADE. THIS CHART IS FOR REFERENCE ONLY. JAN 2016. © SUTTON 
ALLIANCE, LLC.

NYC RPT

NYC RPT

PROPERTY TYPE

PROPERTY TYPE

NY STATE
TRANSFER TAX1

NY STATE
TRANSFER TAX1

MANSION TAX PAID 
BY PURCHASER

MANSION TAX PAID 
BY PURCHASER

CITY OF YONKERS 
TRANSFER TAX

CITY OF YONKERS 
TRANSFER TAX

CITY OF MOUNT 
VERNON 

TRANSFER TAX

CITY OF MOUNT 
VERNON 

TRANSFER TAX

PECONIC BAY 
TRANSFER TAX2

PECONIC BAY 
TRANSFER TAX2
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NEW YORK STATE  
MORTGAGE TAX

RESIDENTIAL

COMMERCIAL

1-2-3 Family Residential,
Co-op or Condo Unit
under $500,000

2.05% (0.25% paid by lender; 1.8% by
mortgagor) minus $30 for 1-2 Family

1.05% minus
$30 for 1-2 Family

1.30% minus
$30 for 1-2 Family

1.80% minus
$30 for 1-2 Family

1-2-3 Family Residential,
Co-op or Condo Unit
at $500,000

2.175% (0.25% paid by lender; 1.925%
by mortgagor) minus $30 for 1-2 Family

1.05% minus
$30 for 1-2 Family

1.30% minus
$30 for 1-2 Family

1.80% minus
$30 for 1-2 Family

1-2-3 Family Residential,
Co-op or Condo Unit
$500,000.01-$999,999.99

2.175% (0.25% paid by lender; 1.925%
by mortgagor) minus $30 for 1-2 Family

1.05% minus
$30 for 1-2 Family

1.30% minus
$30 for 1-2 Family

1.80% minus
$30 for 1-2 Family

1-2-3 Family Residential,
Co-op Condo Unit at
$1,000,000.00 and more

2.175% (0.25% paid by lender; 1.925%
by mortgagor) minus $30 for 1-2 Family

1.05% minus
$30 for 1-2 Family

1.30% minus
$30 for 1-2 Family

1.80% minus
$30 for 1-2 Family

PAYMENT DUE DATE N/A N/A N/A N/A

Commercial Properties
and Vacant Land under
$500,000.00

2.05%1 1.05% 1.30% 1.80%

Commercial Properties and
Vacant Land at 
$500,000.00

2.80% 1.05% 1.30% 1.80%

Commercial Properties and
Vacant Land $500,000.01
and more

2.80% 1.05% 1.30% 1.80%

PAYMENT DUE DATE N/A N/A N/A N/A

1 Four Family Residence requires MRT to be calculated at the commercial rate.
Please contact DE Title for any New York Counties not shown here.

WHILE CARE HAS BEEN TAKEN IN THE PREPARATION OF THIS INFORMATION, NO WARRANTY OR REPRESENTATION OF ACCURACY IS MADE. THIS CHART IS FOR REFERENCE ONLY. JAN 2016. © SUTTON 
ALLIANCE, LLC.

MORTGAGE TAX
New York City

MORTGAGE TAX
New York City

PROPERTY TYPE

PROPERTY TYPE

MORTGAGE TAX
Nassau, Suffolk, Dutchess,

Putnam and Orange Counties

MORTGAGE TAX
Nassau, Suffolk, Dutchess,

Putnam and Orange Counties

MORTGAGE TAX
Westchester and Rockland
except the City Of Yonkers

MORTGAGE TAX
Westchester and Rockland
except the City Of Yonkers

MORTGAGE TAX
City of Yonkers

MORTGAGE TAX
City of Yonkers
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ATTORNEYS 

MR. LIOR ALDAD

Aldad & Associates
350 Fifth Avenue, Suite 5507

New York, NY 10118
Office: 212.268.6999

Fax: 212.268.6998
aldad@aldadlaw.com

MR. BRUCE M. COHEN

Cohen & Frankel LLP
11 East 44th Street, Suite 1800

New York, New York 10017
Office: 212. 684.1919 

Fax: 646.349.1927
bruce@cohenandfrankel.com

MR. BRAD JACOBS

Schnader Harrison Segal & Lewis LLP
140 Broadway, Suite 3100

New York, NY 10005
Office: 212.973.8075

bjacobs@schnader.com
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MORTGAGE BROKERS

MRS. ELISE LEVE

Private Mortgage Banker Citizens Bank
125 Park Ave, Suite 1802 New York, NY 10017

Office: 212.699.2846
Fax: 855.643.0123
Cell: 917.861.5600

elise.leve@citizensbank.com

MR. BRIAN DOULIN

Private Mortgage Banker
Wells Fargo Home Mortgage

150 East 42nd Street, 31st Floor
New York, NY 10017
Office: 212.214.7003

Fax: 877.382.6597
Cell: 917.697.1691

brian.doulin@wellsfargo.com

MR. EVAN BLUMSTEIN

Managing Director
First Republic Bank

1230 Avenue of the Americas
New York, NY 10020
Office: 212.621.1221

Fax: 212.621.1221
Cell: 917.385.2129

eblumstein@firstrepublic.com
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teplitzkydunayerteam.elliman.com 

215 EAST 19TH STREET 
RESIDENCE 10G

45 EAST 72ND STREET
RESIDENCE 4C

306 EAST 82ND STREET
RESIDENCE 4A

110 EAST 57TH STREET
RESIDENCE 14FGH

255 EAST 74TH STREET
RESIDENCE 8C

500 EAST 83RD STREET
RESIDENCE 9AB

350 EAST 57TH STREET
RESIDENCE 15B

460 EAST 79TH STREET
RESIDENCE 2B

45 EAST 89TH STREET
RESIDENCE 28G
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teplitzkydunayerteam.elliman.com 

OUR RECENT BUY-SIDE DEALS

141 WEST 11TH STREET
TOWNHOME 5

70 EAST 96TH STREET
RESIDENCE 4A

243 WEST 60TH STREET
RESIDENCE 2F

80 COLUMBUS CIRCLE
RESIDENCE 72A

775 WEST END AVE
RESIDENCE 10C

895 DUNE ROAD
WEST HAMPTON BEACH

200 EAST 94TH STREET
RESIDENCE 718

301 WEST 53RD STREET
RESIDENCE 25B

20 PENNY LANE
HAMPTONS BAY
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IS BELIEVED TO BE CORRECT, IT IS REPRESENTED SUBJECT TO ERRORS, OMISSIONS, CHANGES OR WITHDRAWAL WITHOUT NOTICE. ALL PROPERTY INFORMATION, INCLUDING, BUT NOT LIMITED TO 
SQUARE FOOTAGE, ROOM COUNT, NUMBER OF BEDROOMS AND THE SCHOOL DISTRICT IN PROPERTY LISTINGS ARE DEEMED RELIABLE, BUT SHOULD BE VERIFIED BY YOUR OWN ATTORNEY, ARCHITECT OR 
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THE POWER OF PARTNERSHIP, 
PASSION AND PERSEVERANCE

TEPLITZKY DUNAYER TEAM

LICENSED REAL ESTATE SALESPERSON
Partner 

914-224-5806 | joseph.chaplin@elliman.com

JOSEPH CHAPLIN

LICENSED REAL ESTATE SALESPERSON
Design & Staging Partner

917-553-8630 | yael.dunayer@elliman.com

YAEL DUNAYER

LICENSED ASSOCIATE REAL ESTATE BROKER
Managing Partner

917-697-5457 | jteplitzky@elliman.com

JACKY TEPLITZKY

LICENSED REAL ESTATE SALESPERSON
Associate

305-989-7119 | kent.campbell@elliman.com

KENT CAMPBELL 

LICENSED ASSOCIATE REAL ESTATE BROKER
Managing Partner

917-553-6846 | barak.dunayer@elliman.com

BARAK DUNAYER

LICENSED REAL ESTATE SALESPERSON
Associate

954-534-5761 | tata.yanguas@elliman.com

DIANA (TATA) YANGUAS

LICENSED REAL ESTATE SALESPERSON
Partner

631-275-5810 | adrian.radomski@elliman.com

ADRIAN RADOMSKI

LICENSED REAL ESTATE SALESPERSON
Operations Director 

iman.saleh@elliman.com

IMAN SALEH

Marketing Director 
929-410-2133 | mehek.lamba@elliman.com

MEHEK LAMBA HEYDECKER

LICENSED REAL ESTATE SALESPERSON
Partner

305-607-3075 | julio.izquierdo@elliman.com

JULIO IZQUIERDO

Ready to Work for You in New York, South Florida and the Hamptons

SOLD OVER $2 BILLION
NEW YORK | SOUTH FLORIDA | THE HAMPTONS

ALEX SANDOVAL

LICENSED REAL ESTATE SALESPERSON
Associate

931-698-2481 | alexandro.sandoval@elliman.com


